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SECTION A 
Note: Attempt all questions.                                                              3*5=15     
1. What is the main objective of sales management? 
2. Define Functional Organization. 
3. Write the skills of the effective salesmanship. 
4. What is the need of distribution network management? 
5. What is sales compensation? 

                                                         SECTION B  
Note: Attempt any two questions.                                                          7.5*2=15  
1. What is sales display and forms of sales display? 
2. What is physical distribution system and benefit of it? 
3. Briefly explain the difference between Recruitment & Selection. 
                                                            SECTION C  
Note: Attempt any three questions.                                                         15*3=45  
4. What are the requirements of a good sales compensation plan? 
5. Discuss the type of marketing channel. 
6. Explain the steps involve in designing a sales organisation. 
7. Explain any two theories of personal selling in detail. 
8. Elaborate the functions of Sales Executive. 


